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All About… 

The Memphis PerSPECtive is published ten times a year 
by the Memphis Chapter of the Construction 
Specifications Institute. Appearance of products or 
services, name or editorial copy does not constitute an 
endorsement by the Memphis Chapter of CSI nor any of 
its members. 

Circulation of The Memphis PerSPECtive includes over 
275 people consisting of members of the Memphis 
Chapter of CSI, members of the Memphis AIA Chapter, 
CSI Regional editors, the CSI Institute and other interested 
persons nationwide. To be included on future mailings, 
forward your name and address and a check for $25.00 
to the following address: 

The Memphis PerSPECtive 
P.O. Box 172349 

Memphis, TN 38187-2349 

THE MAGAZINE 

THE INSTITUTE 
Construction Specifications Institute 
99 Canal Center Plaza, Suite 300 

Alexandria, VA 22314 
www.csinet.org 

Founded in 1948, the Construction Specifications Institute 
is a not-for-profit technical organization dedicated to the 
advancement of construction technology through 
communication, research, education and service. CSI 
serves the interests of architects, engineers, specifiers, 
contractors, product manufacturers and others in the 
construction industry. 

MEMBERSHIP 

Architects, engineers, contractors, and manufacturers—
14,000 members strong—are in touch with one another 
through their Construction Specifications Institute 
membership. CSI provides contacts in the construction 
industry as well as provides you up-to-date information 
to help you do your job efficiently and effectively.  Yearly 
Institute membership fee for Professional, Industry, or 
Associate is $210 plus $30 Memphis Chapter fee = $240; 
Institute membership fee for Intermediate is $95 plus $30 
Memphis Chapter fee = $125.00; and Institute 
membership fee for students is $26 plus $10 Memphis 
Chapter = $36. 
 
Membership Info. - Rachel Gardner 901-577-0598 

For contact information on any Board Member or 
Committee Chair, see inside the back cover for a 
complete listing including phone and fax numbers 

as well as available email addresses. 

MAGAZINE ADVERTISING 
The advertising rates for 10 issues of The Memphis 
PerSPECtive in printed version and as published on the 
CSI Memphis Chapter website (www.csimemphis.org) are 
as follows: 

                               5 Issues   10 Issues 
One-Eighth Page      $125     $215 
One-Fourth Page      $245     $430 
One-Third Page        $330     $575 
One-Half Page          $490     $860 
Full Page                  $900     $1,600 

Get your company’s name in front of a variety of industry 
professionals—check out our magazine’s circulation. 

Advertising Info. Contact - John Schrack 901-362-1850  
Email jonathans@att.net 

SUBMITTING ARTICLES 
Readers are encouraged to submit articles of interest 
within the construction industry for publishing. Articles on 
individual projects whether currently in design, under 
construction, or recently completed are encouraged.  

Any article and its related images must be submitted 
before the 20th of the month preceding publication in 
order to meet production deadlines. Any printed articles, 
photos or program inserts should be forwarded to: 

The Memphis PerSPECtive 
Attn: Duke Walker 

612 North 5th Street 
Memphis, TN 38107 

or 
dukeonbass@yahoo.com 

Articles and images should be submitted in electronic 
format via digital media or email.  

Microsoft Word documents are strongly preferred for 
articles, minus tabs and any other formatting . All images 
must include a date and caption. If printed photographs 
are submitted, please include SASE 

Magazine Info. Contact - Duke Walker 901-355-6208 

At each monthly meeting, the Chapter encourages 
Industry Members to provide a table display of their 
product and/or services for inspection and education of 
those attending the meeting. After the meal and prior to 
the program, the displayer will be given five minutes to 
address the group. The table display is also encouraged 
to be represented during the social hour and after the 
program for any questions by the attendees.  

The presentation fee for this time is $25.00. 

Table Top Info. - Danny Clark 901-774-8150 
Email ndidanny@bellsouth.net 

Tabletop Displays at Monthly Meetings 
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Please visit csimemphis.org for the latest information on all CSI Memphis Chapter activities. 

Schedule at a Glance 

NOVEMBER 

16 Board Meeting 5:30 PM Allen and 
Hoshall 

18 PDS Committee Meeting 11:30—
1PM Perkins @ Poplar and Highland 
19 Chapter Meeting: 5:30 PM-Racquet    
…..Club: Andy Kitsinger of The Center 
…..City Commission 
26 Thanksgiving 

CSI Memphis November Chapter Meeting 

November 2009 

14  Board Meeting 530 PM Allen and 
Hoshall 
16 PDS Committee Meeting 11:30—
1PM Perkins @ Poplar and Highland 
17 Chapter Holiday Party ANFA 1500 
Union Avenue 5:30PM 
25 Christmas 

DECEMBER 

Presented by Andy Kitsinger, AIA, APA 

Vice President, Planning & Development 

Memphis City Center Commission 

The Racquet Club of Memphis 

5111 Sanderlin Avenue 

Thursday, Nov 19th 2009 

5:30 Social 6:30 Dinner 7:430 Program 
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The October Chapter meeting at the Tennessee Air Na-
tional Guard was really a great success.  I would like 
to thank Lt. Col. Spencer for arranging the event at 
TANG for our CSI chapter.  A very special thank you to 
Lt. Col. Ruger, Senior MSgt. Ray and MSgt. Traylor for 
the slide presentation and tour of the hangar and C-5 
plane.    These guys really went all out for us.  The 
presentation was an informative overview of the relo-
cation, scheduling, funding, and design and construc-
tion while maintaining the mission of the Memphis Ten-
nessee Air National Guard 164th Airlift Wing.  Wally 
Bostelmann picked up Lenny’s Deli for our meal.  We 
met in one of the hangar conference rooms, which was 
large enough to accommodate us all.  It has been a 
long time since the chapter has gone on a field trip 
and I hope we make this a yearly event. Remember our 
veterans on November 11 - Veterans Day.  Display 
your flag, say a prayer, and tell a veteran “Thanks”.  
Our freedom is a lot to be thankful for. 
 
Our Product Show Chair, Ron Roberts, and his commit-
tee have already started meeting and are on track with 
the upcoming Products Display Show that will be 
March 16, 2010.  We all need to be selling booths for 
this event.  Memphis is known for having the best 
product show in the Region. 
 
I participated in a President’s webinar recently, which 
was conducted by Institute President Mike Davis, CEO 
Walter Marlowe and Dennis Hall (membership).  The 
CSI Annual Convention will be May 11-14 in Philadel-
phia, PA.  The membership classification revision to the 
bylaws was passed by the Board at their meeting on 
October 12.  By passing this recommendation, the 
Board approved proposed bylaw change to be on the 
ballot for the election in February.  I will get more in-
formation on these issues and keep you informed.  CSI 
now has the first virtual chapter “CSI NEXT”.  This will 
be great for members in remote areas.  Upcoming we-
binars on Education, Treasurer, Technical, and Mem-
bership have also been planned for October and De-
cember. 
 
Our next chapter board meeting will be November 16, 
2009 at the office of Allen & Hoshall.  All members are  

 
 
welcome to attend.  Our Awards Committee Chair,  
 
Gary Copeland, and Co-Chair, Scott Guidry, are busy 
working on awards to be submitted to Institute by 
January 15th, 2010.  Memphis Chapter will submit at 
least 10 awards.  Our Technical Chair, Tommy Smith, 
and Co-Chair, Mike Eckles, have monthly Spec Quest 
luncheons.  Please notify them if you are interested in 
attending. 
 
Our next meeting on November 19th will be back at the 
Racquet Club on Sanderlin.  Guest speaker will be 
Andy Kitsinger of Center City Commission.  Please call 
me at 261-4671 or email me at pdavid-
son@allenhoshall.com for your reservations.  Don’t for-
get we have pay-pal on line at www.csimemphis.org.   
Spouses are always welcome to attend.  If you have to 
cancel, make sure you call in before 3:00 p.m. on the 
17th of November.  Also, mark your calendar for the 
upcoming Christmas Party in December.  Dexter Var-
nell and Bryan Donnaud have the date set for the 17th 
of December at the office of Askew Nixon Ferguson, 
1600 Union Avenue. 
 
 
 
 
See you at the November meeting, 
 

Pam Davidson, CSI Chapter President 

Pam Davidson ,CSI 
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Student Affiliate President’s Message 

Drake Young, CSI-S 

We are now at the middle point of this fall semester.  
With a few new student members we are slowly but 
surely getting the numbers up.  The idea of CSI-S 
hard hats are still in progress, as is the site visits. 
When a number is chosen the hard hats will be or-
dered and distributed amongst the students.  This 
much needed item for CSI-S members will be very 
useful and also be a very nice sentimental item.  The 
color will be one that I personally have never seen 
but will look elegant and professional.  The student 
officers voted and a black hard hat with the terra 
cotta CSI logo is what will be made. 
 
The site visits are coming together.  I have spoken 
with a few different people about dates and I am 
trying to finalize everything.  When this is done hope-
fully we can take a good number of people on this 
trip. 
 
I hope that in the next article I can say 10 new mem-
bers this month.  That is my goal by the next month 
so we will see what happens. 
 
Thanks 
 

Drake Young, CSI-S Student Chapter President 
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Membership Report November Meeting 

Revitalization of  
Downtown  
Memphis 
 
Today's Downtown Memphis is a dynamic de-
velopment market and is continuing to experi-
ence the most dramatic period of redevelop-
ment in its history. Hear about the ups & downs 
and twists & turns of the redevelopment proc-
ess along with a glimpse of what the future 
holds for Downtown as the heart and soul of 
Memphis. 

Presented By: 
 

 Andy Kitsinger  
VP of Planning & Development 

Memphis Center City Commission 

 
 

Gratitude makes sense of our past, brings peace 
for today and creates a vision for tomorrow. 

-Melody Beattie 
 
 

 
November brings visions of family, feasts & 
football! J It should also remind you to give 
thanks for all that has gone well for you in spite 
of the difficulties of the economy in this industry.  
Be grateful for the friendships you’ve made & for 
the lessons you’ve learned.  I am very grateful 
for my membership in CSI Memphis Chapter.  
My membership has given me new friendships, 
wonderful mentors and increased knowledge 
that has made invaluable to the firm where I 
work. As you count your blessings this Thanks-
giving season, remember to reach out and be a 
blessing to someone else. 
 
Welcome New Members for September 2009 
 
Ryan Anderson, Montgomery Martin Contractors 
Mark Thoss, Montgomery Martin Contractors 
Fabian Marks, University of Memphis Student 
Jeffrey Parnell, University of Memphis Student 
Colby Mitchell, University of Memphis Student 
 
We are still working on our 50 members for 50 
years goal and we can’t do it without YOU!  
Please continue to invite people to our Chapter 
meetings and forward any potential new mem-
ber contacts to the Membership Committee for 
follow up.  Invite members of other organiza-
tions like AIA, IIDA, IFMA & USGBC to join our 
organization as well.  Thank you for helping us 
grow! 
 

By Nikole H. Daniels, CSI, CCCA,  
Membership Co-Chair 
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The great irony of building green is that the very con-
cepts intended to enhance a building’s performance 
over its entire lifetime are many of the same things that 
make a building highly susceptible to moisture and 
mold problems during its first few years of operation.  
While green buildings have many positive benefits, 
there is also strong evidence to suggest a direct correla-
tion between new products/innovative design and build-
ing failures. Simply put, departing from the ‘‘tried and 
true’’ often means increasing the risk of building failure.  
Two strong characteristics of most green buildings are: 
1) the use of innovative, locally-produced products and 
2) the implementation of new design, construction, and 
operation approaches that are intended to reduce en-
ergy usage and be environmentally sound.  
 
Green Buildings vs. Lower Risk Buildings  

 

The preceding graphic summarizes some of the differ-
ences between green buildings and the concepts the 
authors have found in lower risk buildings. For exam-
ple, lower risk buildings do not exceed industry guide-
lines on mechanically introduced outside air; but em-
phasize humidity control (especially in hot, humid cli-
mates). Green buildings, on the other hand, reward the 
introduction of more outside air than current industry 
standards, which can lead to indoor humidity problems 
and mold growth.  
Green building environmental goals are typically or-
ganized around a set of nationally accepted benchmark 
guidelines such as those of LEED® (Leadership in En-
ergy and Environmental Design), which is the guideline 
established by the United States Green Building Council 
(USGBC). LEED® certification is a checklist and point 
system of recommended practices where achieving vari-
ous point levels can certify the building as having 
achieved silver, gold, or platinum status. These prac-
tices involve such issues as efficient water and energy 
use, the reuse of waste materials, and the use of renew-
able and regionally produced products.1  
The overall goal of these new materials and procedures 
is to achieve a structure with reduced negative environ-
mental impact -----both during construction and 
throughout the building’s life. The intent of building 
green is unquestionably noble and good, and should be 
aggressively pursued. However, because of the dra-
matic change that this will present to the design and 
construction industry, its implementation will present 
new risks that are likely to be both technical and legal 
in nature.  
Some of the legal risks are fairly obvious, such as the 
risk of not meeting a building owner’s expectation of 
achieving a certain level of LEED® certification (i.e., 
implied or even written warranties). Other risks are 
more obscure, such as:  

o The failure of new products to meet their promoted 
performance levels, which is more likely with new ma-
terials compared to proven materials found in tradi-
tional buildings.  
o Accepting the higher standard of care that a green 
building might present-----what is currently considered 
‘‘best practices’’ may now become the new expected 
‘‘standard of care.’’  
o Failing to recognize (or prepare for) the unknowns 
in cost and schedule impacts that a green building 
might present.  

 

The Hidden Risks of Green Buildings:  
Why Building Problems are Likely in Hot, Humid Climates  

Feature Article 

Green Buildings  Lower Risk Buildings  

Adds additional out-
side air (>ASHRAE by 
30+ %)  

Minimizes outside air (Does 
not exceed ASHRAE guide-
lines)  

Emphasize energy con-
servation  

Emphasize dehumidification  

Stress VOC reduction -
-Emphasizes exhaust 
(>5 Paschals) --
Building flush out  

Minimizes VOC concern  

--Very tight control of exhaust 
--Rejects building flush out  

Stress new, innovative 
materials  

Stress proven materials  

Stresses carbohydrate 
based materials  

Stresses hydrocarbon based 
materials  

Stresses extra envelope 
thermal insulation  

Stresses drying potential of 
envelope (walls and roof)  
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It is even unclear if a LEED® certified building can be 
built under a design/build method without the construc-
tion team assuming huge amounts of unknown risks be-
cause of the vague definition of what is considered 
‘‘green.’’  
The building industry has been historically conservative, 
relying on time-proven construction materials and meth-
ods. The introduction of new materials and methods has 
not always proven to be successful, and sometimes has 
resulted in notable building failures, especially those 
related to moisture intrusion and mold contamination. 
Many of the time tested materials found in lower risk 
buildings are hydrocarbon based. The long term effica-
cies and performance levels are unproven for some of 
the new carbohydrate based materials being promoted 
for green buildings.  
The proliferation of new products and innovative build-
ing approaches related to green development is chal-
lenging the design and construction community in such a 
dramatic fashion. These changes virtually guarantee an 
increase in building failures and lawsuits. Past experi-
ence indicates that many of these failures will be pre-
dictable, and some are likely to be catastrophic.2  
 
Examples of Technical Risks for Contractors & 
Designers  
 
Moisture intrusion, whether bulk water intrusion through 
the building envelope or a relative humidity increase 
due to the heating, ventilating, and air conditioning 
(HVAC) system, results in a large percentage of con-
struction claims in the U.S. Moisture intrusion not only 
results in building deterioration, but has been linked to 
occupant comfort and health issues, especially in those 
buildings that become contaminated with mold.3 Sus-
tainable building practices, some of which are part of 
the LEED® accreditation process, can increase the po-
tential for moisture intrusion if not carefully considered 
and implemented. Examples include:  
o Vegetative roofs, which are more risky than conven-

tional roofs (due to the constantly wet conditions) and 
must be carefully designed, constructed, and moni-
tored after construction.  

o Improved energy performance through increased in-
sulation and the use of new materials, which may 
change the dew point location in walls, resulting in 
damaging condensation and a reduced drying poten-
tial for wall assemblies. Lower risk buildings empha-
size the drying potential of the envelope over in-
creased insulation. While it is desirable to increase 
insulation for energy savings, the designer must also 
evaluate moisture impacts.  

o Reuse of existing buildings or recycled components, 

which may not provide optimum water-shedding per-
formance in new configurations or may not be readily 
integrated to the adjacent new materials.  

o Use of new green construction materials that have not 
been field-tested over time. The designer needs to 
assess new materials and their risks compared to tra-
ditional materials found in lower risk buildings.  
o Increased ventilation to meet indoor air quality 
(IAQ) goals that may unintentionally result in in-
creased interior humidity levels in hot, humid climates. 
The designer must consider the increased energy load 
(and cost) and HVAC equipment sizing required to 
properly dehumidify a building when exceeding the 
minimum outside air requirements recommended by 
the American Society of Heating, Refrigerating, and 
Air-conditioning, Engineers (ASHRAE).  
o Building startup procedures, such as “building flush 
out,” which could result in increased humidity levels 
and mold growth. Lower risk buildings rely almost 
exclusively on source control (which is also a green 
building goal) rather than relying on “flush-out” and 
increased building exhaust. Building “flush out” along 
with building “bake-out” were concepts developed in 
the late 1980’s by the indoor air quality industry, 
which often caused more problems than they solved.  

New green construction materials are entering the mar-
ket at a staggering rate. Because many of these prod-
ucts help to achieve multiple LEED® credits, designers 
working on green buildings are eager to specify these 
materials. The risk to contractors is that many of these 
new items are not time-tested, and designers often do 
not have the time to fully research their efficacy. If the 
new product fails, it may be difficult to determine if it is 
a design error, an installation error, or a product de-
fect. Additionally, general contractors must rely on sub-
contractors to install new materials that they are inexpe-
rienced in installing.  
Some of the expandable foam insulation products are 
examples of green materials that pose increased risks. 
The water absorption properties of these insulation ma-
terials can be quite different than what designers expect 
with traditional insulation. Additionally, some of the car-
bohydrate based foam insulation materials may retain 
more water than traditional hydrocarbon based foam  
insulation. Increased absorption of water into the insu-
lation could negatively affect the wall performance. This 
is not to say that such materials should not be used; 
however, their properties need to be recognized and 
accommodated in the design.  
The amount of ventilation (outdoor air) necessary for 
occupant health and comfort has been debated for dec-
ades. Although there are sound arguments on both 
sides of the debate, the emphasis on increasing ventila-
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tion to achieve LEED® environmental quality credits has 
increased the incentive to add more outdoor air to a 
building through its HVAC system (a minimum of 30% 
more outside air above ASHRAE recommended mini-
mums is required to obtain a LEED® credit for ventila-
tion). 
Increased ventilation is especially risky in the southeast 
U.S., where outdoor relative humidity levels are ele-
vated for a good part of the year. Experience in the 
southeast, as well as other areas of the country with 
humid summers, has shown a direct correlation between 
the number of moisture problems and increased ventila-
tion rates.  
To effectively minimize the risk of moisture problems 
while increasing ventilation, designers may need to in-
crease the complexity and capacity of the HVAC com-
ponents and control systems to achieve proper dehu-
midification. This adds to contractor risk, since complex 
systems historically fail more often than simple systems. 
Additionally, the complexity of the system operation can 
result in unintended pressurization relationships where 
local depressurization causes humid outdoor air to be 
drawn into interstitial building cavities, causing conden-
sation and mold growth. 
Building owners, designers and contractors all assume 
more risk when they deal with complex, and possibly 
untried, technologies not generally found in traditional 
buildings. Pinpointing whether the problem is design- or 
construction-related may be very difficult after problems 
have already occurred. 
Building startup procedures to meet LEED® credits in-
clude a credit flush-out of indoor containments using 
increased outdoor air either at the end of construction 
or during the initial occupancy period. The intent is to 
remove pollutants from off gassing of volatile organic 
compounds (VOCs) from new materials. The amount of 
air needed to meet the flush-out requirements places a 
building at increased risk because of the amount of 
moisture introduced with the increased outdoor air. 
LEED® requirements are that a minimum of 14,000 cu-
bic feet per square foot of floor area is required for 
flush out. This presents multiple problems: most HVAC 
systems are not designed to dehumidify that amount of 
outdoor air which, in a 100,000 square foot building, is 
1,400,000 cubic feet of outside air. Depending on out-
side conditions at the time of the flush-out as much as 
240,000 gallons of water can be added to a 100,000 
square foot building. This added moisture will be ab-
sorbed into building materials, finishes, and furnishings, 
increasing the risk of mold growth. 
Most specifications put the general contractor in charge 
of the flush-out, including controlling relative humidity 
levels during flush-out. If the system is not designed to 
handle such loads, the contractor is faced with a diffi-
cult challenge that may require the addition of a tempo-

rary, and extremely costly, dehumidification system. 
Lower risk buildings tend to avoid flush-out.  
 
Conclusions  
 
‘‘There’s one sure way to kill an idea: Sue it to death.’’  

Quote from ENR, July 2008  
 

What is the greatest risk to the green building move-
ment? It’s likely not the increased costs associated with 
green buildings-----it’s more likely green buildings that 
don’t perform up to expectations and, in some cases, 
may experience significant failures.  
The increased costs of litigation and insurance that 
could result from underperforming green buildings will 
be absorbed by designers (in a highly competitive mar-
ketplace), but in most cases will be passed onto build-
ing owners. These increased costs, along with the nega-
tive publicity on failed green buildings, could dramati-
cally influence building owners NOT to build green. 
Only recently has the marketplace begun to recognize 
the various contractual, legal, and technical risks that 
are inherent to green buildings. A growing number of 
experts have suggested that the first two steps to im-
proved green building risk management are to: 1) rec-
ognize the unique risks for green buildings. 2) Develop 
a set of guidelines that merge the unique regional chal-
lenges with green building guidelines, recognizing the 
lessons learned in lower risk buildings.  
The design and construction community must not as-
sume that if one builds green, then one will be building 
regionally correct or even lower risk buildings. Until the 
gaps between lower risk buildings and green buildings 
are addressed, the design community would be advised 
to prioritize the lessons of lower risk buildings already 
learned from the waterproofing, humidity control, and 
building forensics community. Without these priorities, 
poorly functioning green buildings are the likely result, 
and this could be the ultimate killer for the green build-
ing movement, especially in demanding climates.  
 
In our opinion the solution to good performing, lower 
risk green buildings are at least three-fold:  
 
  Development of a set of Climate Design Criteria that 

integrates (and prioritizes) climate-specific criteria 
with current green building practices. Best practices 
for moisture control must take priority over green 
building practices.  

 
Development of a detailed Green Building Risk Man-
agement Plan that provides guidelines for the design 
and construction team from concept through the 1-
year warranty period. These guidelines would incor-
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distributor - at (901) 525-3818 
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porate the best ideas of green building specialists, moisture 
control specialists, construction attorneys, and insurance 
companies.  
 

Apply the lessons learned from past building successes and 
failures and make green building concepts subservient to these 
past lessons.  
 
Liberty Building Forensics Group, LLC 
(www.libertybuilding.com) is a firm that specializes in fo-
rensic building investigations and expert witness/litigation 
support. Its staff has led the correction and cost recovery 
for some of the largest building failures in the country, in-
cluding the $60 million defect claims at Hilton Hawaiian 
Village in Honolulu and the $20 million Martin County 
Courthouse problems. Its staff has performed green build-
ing-related services on over $3 billion in new construction 
since the late 1990’s and has authored three manuals and 
over 100 technical publications.  
© Liberty Building Forensics Group  
References  
1 U.S. Green Building Council. http://www.usgbc.org/.  
2 Odom, J. David; Scott, Richard; and DuBose, George H. 
The Hidden Risks of Green Buildings: Avoiding Moisture 
and Mold Problems. Washington, DC: National Council of 
Architectural Registration Boards (NCARB), 2007.  
3 U.S. Environmental Protection Agency/ Office of Air and 
Radiation/ Indoor Environments Division. Mold Remedia-
tion in Schools and Commercial Buildings. Washington, 
DC: EPA, March 2001.  
4 Odom, J. David and DuBose, George H. Mold and 
Moisture Prevention. Washington, DC: National Council of 
Architectural Registration Boards (NCARB), 2005.  
5 LEED® for New Construction. U.S. Green Building Coun-
cil. www. usgbc.org/DisplayPage.aspx?CMSPageID=220.  
6 Brand, Stewart. How Buildings Learn: What Happens 
After They’re Built. New York: Viking, 1994.  
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Introduction 

There are varying misconceptions by many regarding 
the role of specifications as related to the division of 
Work.  The Architect prepares the specifications relying 
on language contained in the General Conditions while 
at the same time including terms like “Scope of Work” 
and “Work Included” and designating that certain work 
is to be performed by a particular contractor.  The con-
tractor on the other hand organizes cost estimates 
based upon the organization of the Specifications.  The 
subcontractor often times uses the content of the specifi-
cations along with the drawings to define the extent of a 
portion of work to be included in a subcontract. 

Specifications – History of Assigning Work 

I have a set of specifications prepared for a historic 
house in Memphis which are dated April 12, 1904.  At 
this time in there had only been one edition of the Gen-
eral Conditions published by the AIA. The Spearing 
case would not be decided for another 14 years.  The 
16 Divisions would not be introduced by CSI for another 
50 years.  Ironically, including the General Conditions 
(which at that time, considered specifications) the index 
indicated 16 groupings generally following the se-
quence of construction. 

Another interesting aspect of these Specifications was 
that the specifications provided directions or instructions 
directly to a workman. “The brick layer shall thoroughly 
drain the excavation of any refuse water, which may 
have collected.”  I can recall when (early seventies) the 
first article of a Specifications section was titled “Scope 
of Work”.  This terminology has evolved during the past 
few years.  In the early nineties, the term was changed 
to Work Included, which still implied that sections were 
description of work for a subcontract.  These have been 
replaced in commercial systems using terms such as 
Summary or Section Includes which indicates that the 
Specifications contain requirements in keeping with the 
definition of specifications contained in A201-2007. 

 

Written and Graphic Requirements 

 

Requirements for the Work are contained in the Con-
tract Documents thus the Contract Documents establish 
requirements for the Work. 

Specifications establish “Written” requirements for the 
work.  Specifications are defined in A201-2007 as fol-
lows:  “The Specifications are that portion of the Con-
tract Documents consisting of the written requirements 
for materials, equipment, system, standards and work-
manship for the Work, and performance of related ser-
vices.” 

A201-2007 defines Drawings as “The Drawings are the 
graphic and pictorial portions of the Contract Docu-
ments showing the design, location and dimensions of 
the Work, generally including plans, elevations, sec-
tions, details, schedules and diagrams.” 

There are three very important aspects of the Work that 
are not included in either of these definitions: (1) means 
and methods, (2) control of the division of the Work, 
and (3) jobsite safety.  Requirements for these three as-
pects of the Work should not be included in either the 
drawings or specifications. The reason that these are 
not included is that if the design professional estab-
lishes requirements in these areas then the design pro-
fessional could be construed as being responsible and 
hence liable.  Both practice and legal precedence has 
established that responsibility for these is better vested 
with the contractor since it is the contractor who should 
control all three. 

Therefore since requirements established by the specifi-
cations are limited it can be concluded that the specifi-
cations do not establish complete requirements for the 
Work and that written requirements alone would be in-
sufficient to produce indicated results of the Work. 

Information or Requirements 

It is also very important to note that drawing and speci-
fications do not provide information but are require-
ments.  There is a significant difference.  Requirements 
as used in the General Conditions mean legally binding 
requirements of the Contract.  These requirements can 
only be established by a registered design professional.  
This is a unique aspect of construction law in that nei-
ther the Owner nor the Contractor who are the parties 
to the contract can establish the requirements contained 
the Drawings and Specifications.  The owner directs the 
design professional who in turns establishes the require-
ments contained in the drawings and specifications to 

SpecQuest© 
Increasing Specification Knowledge from One Another 

Establishing Written Requirements for the 
Work 

SpecTopicNovember 2009is 
Chapter CSI 
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be executed by the contractor which renders the results 
of a completed project. 

Organization of Requirements 

How the drawings and specifications are organized has 
a significant impact on how the requirements are com-
municated from the Owner by the Design Professional 
to the Contractor and from the Contractor to lower tier 
Subcontractors and material suppliers. 

Drawings are typically organized by recognized design 
disciplines that are consultants of the Architect. The pri-
mary design disciplines are typically: 
Architectural 
Structural 
Mechanical (HVAC, Plumbing, Gas, and Fire Protection) 
Electrical (Power, Lighting, and telecommunications) 
Civil 
Landscape. 

Written requirements for “materials, equipment, systems, 
standards of workmanship for the Work, and perform-
ance of related services” or “products and activities” 
contained in the work have been organized by 16 Divi-
sions since 1963.  Written requirements for “work re-
sults’ have been organized by 50 Divisions since 2004. 

Work results is a term derived from ISO/DIS 12006-2 – 
Organization of information about construction works – 
Part 2: Framework for Classification of information.  It 
is considered a standard and it states in the Introduc-
tion. . “it is not designed for operational use by con-
struction practitioners.” 

Work result is defined by ISO (International Standards 
Organization) as “Construction result achieved in the 
production stage or by or by subsequent alteration 
maintenance, or demolition processes and are identified 
by one or more of the following:  The particular skill or 
trade involved; the construction resources used, the part 
of the construction entity which results; the temporary or 
other preparatory or completion work which results.” 

“MasterFormat is a master list of numbers and titles 
classified by work results or construction practices.” 
Work Result is defined in MasterFormat 04 and the lat-
est edition of SectionFormat as “Permanent or tempo-
rary aspect of a construction project achieved in the 
production stage or by subsequent alteration, mainte-
nance, or demolition processes, through the application 
of a particular skill or trade to construction resources.” 

ISO also defines construction resource as a construction 
object used in construction process to achieve a con-
struction result.  A construction result is defined as “a 

construction object which is formed or changed in state 
as the result of one or more construction processes”. 

A Section is defined in the current edition of SectionFor-
mat as “A portion of a Division that specifies work re-
sults.” 

When these definitions of “work results” are juxtaposed 
with the definition of “Section” it is implied that a Sec-
tion should specify or establish requirements for a work 
result which could easily be construed to include the 
means and methods employed by the contractor to 
achieve a construction result. 

The definition for the organizations of specifications 
contained in the latest edition of A201(2007)  and the 
definition of work results established by ISO and modi-
fied by CSI are yet to be reconciled and established by 
accepted design and construction practice or legal 
precedence in the United States. 

Could the language contained in the above definitions 
make it more difficult for the design professional to de-
fend an allegation that the design professional has a 
responsibility to specify requirements for construction 
resources and hence become liable for means and 
methods? 

Specifications - Serving Duel Purposes 

Although it is a well established practice and legal 
precedent that the “Organization of the Specifications 
into divisions, sections, articles, and arrangement of 
Drawings shall not control the Contractor in dividing the 
Work among Subcon−tractor’s or in establishing the 
extent of the Work to be performed by any 
trade.” (A201-2007), construction practice has estab-
lished that the organization of both the drawings and 
Specifications are utilized by the contractor to facilitate 
the division of the Work into subcontracts.  This is a 
subtle but significant distinction. 

What the contractor and subcontractor actually do is 
agree upon the designated requirements contained in 
the specifications to be included into a particular sub-
contract performed by a certain trade.  These require-
ments can be extracted from applicable requirements 
contained in Division 1 and single or multiple sections 
or portions of sections., requirements from a particular 
section or sections and even requirements contained in 
a single paragraph in a completely different section to 
form the requirements for a subcontract.  These require-
ments in combination with requirements contained in the 
General Conditions regarding mean and methods, job-
site safety, and scheduling establishes the contractual 
requirements for a subcontract. 



2010 PDS Product Display 
Show Committee Report 

Wade Lunday and 
Associates Inc. 

Manufacturers Representatives 
Division 7 

 

 
 
 
 
  Firestone Building Products: 
 
   Single-Ply - EPDM, TPO, and PVC    

                Systems 
 Asphalt - BUR systems, SBS and  

           APP Modified Systems 
 Tapered and Flat Insulation Systems 

also  
  Georgia Pacific: Dens-Deck 
  Gibsom-Homans: Cements and Coatings 
 

Memphis  (901) 854-6746 
Little Rock  (870) 942-1463 

Fax  (870) 942-5810 
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Conclusion 

It is important for both the preparer and user of the 
specification to understand how the requirements con-
tained in the specifications relate to the division of 
Work. The two functions have become for all practical 
purposes inseparable.  The organizational format used 
in specifications cannot be altered without having an 
impact on the way that the contractor and subcontrac-
tor achieve agreement on the scope of a subcontract 
and affecting the practices used by both. 

Additionally the use of MasterFormat 04 will require 
greater time and diligence by both the design profes-
sional and Contractor to ensure that all project ele-
ments are indicated and none are omitted exposing the 
owner to additional cost due to unanticipated changes 
resulting from the use of an organizational structure 
based upon work results. Neither should the specifier 
include requirements for work results or construction 
practices into the Specifications or Drawings. 

These are important considerations which each design 
and construction professional should be aware when 
changing to the new 50 Divisions from the 16 Division 
MasterFormat –one that has been the tried, tested, and 
trusted basis of construction communication and prac-
tices for nearly 50 years. 
This topic will be discussed at the December 3rd Spec-
Quest luncheon. Contact Tommy Smith at (901) 387-
1006 or tsmithacs@bellsouth.net to sign up. 
 
 
 
 
 
 
 
 
 
 
 The 2010 Products Display Show Committee held its 
first meeting from 11:30 AM to 1:00 PM on Wednesday, 
October 14, 2009, at the Perkins Restaurant on Poplar 
Ave at Highland.  Present were Gary Cofer, Mark 
Thoss, Dexter Varnell and Ron Roberts. 
 
The PDS manual was given to the new committee mem-
bers, Dexter and Mark. 
Several items were discussed, including committee re-
sponsibilities for the individual committee members.  
Particular attention was paid to Awards, Marketing and 
Food & Beverage.  A “call list” has been prepared by 
Gary for use by Ron, Mark and Gary.  The PDS Food & 
Beverage instructions were discussed, with a copy given 
to Dexter and June.  About one-fourth of the booths 

have been reserved, but a lot of work will be required 
for booth sales and PDS attendance.  The economy has 
caused a lot of layoffs of 
professionals.  Marketing must take a lot of time to dis-
cover the actual status of individuals throughout the 
local construction industry. 
 
Committee members include: 
 
Alzbeta Bowden – Exhibitor Liaison 
Wally Bostelmann – Sales 
Danny Clark – Tickets & Marketing 
Gary Cofer – Co-chair, Awards & Marketing 
Charles Cooper – Facilities 
O. B. Harris, Jr. – Power Point Program 
Ron Roberts – Chair & Sales 
Jon Schrack – Food & Beverage 
Mark Thoss – Marketing 
Dexter & June Varnell – Food & Beverage 
Mark Wilson – Student Liaison 
Drake Young – Student Booth 
Dirk Veteto - Signage 
 
The next meeting will be held on Wednesday, Novem-
ber 18, same place and same time. 
 
Respectfully submitted, 
 

Ron Roberts 
2010 PDS Committee Chair 
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CSI 50th Anniversary Celebration  

Corrections to the October 2009 PerSPECtive:  
I apologize for the listed errors & omissions - please 
pardon my absonance, my mind and heart were else-
where. 

1. Page 9 – It’s June, not Joan Varnell! 
2. Page 10 – In case you haven’t noticed, Institute Presi-
dent, Mike Davis, and wife, Kay, were also seated at the 
head table.  In addition, Chapter President, Pam David-
son, and husband, David, were also up there at the 
other end. 
3. Page 11 – The “Out-of-Towners” table also included 
Mark Sundquist, Past President of the Knoxville Chapter. 
4. Page 13 – We overlooked one of our Past Presidents 
who was present, but not in the “Living Past Presidents” 
photo: Rob Huserik.  He was busy with the video. 
5. And last, but certainly not least, the photo of the table 
with Dan Brewer, et al, was omitted – it is included in 
this issue. 

Do you remember? Rhea Taylor, Charter Member; Allen 
Barnhardt, Little Rock Chapter, and Dan Brewer, Mem-
phis Chapter Past President  

Carol & Harvey Wilmoth with Granddaughter, Kayla  

Pam Davidson, Chapter President greets a former Mem-
phis Past President, Louis Medcalf, now living in Hermit-
age, Tennessee. 

 Selling Shirts and Cars: Carol Neison, Diane Graves 
and Charlotte Cooper 
 

Thanks, Ladies, for a job well done! 
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Chapter President, Pam Davidson, greets Rhea Taylor, 
Charter Member, who came over from Maumelle, AR 

Pam Davidson, Chapter President, greets more early 
arrivals: Past Presidents, John Bigham and Louis Med-
calf, and Shirley Bigham. 

Discussing old times: John L. Dennie and Dan Brewer  

CSI 50th Anniversary Celebration (cont’d) 

Jim Neison, Past President, greets one of our Nash-
ville members, Mark Swartz 

Two smiling ladies, Taylor Smith and mom, Jammie 
Smith  

Rod Vreeland with Chapter President, Pam Davidson 
– Pam says that Rod  was her inspiration and mentor 
in joining CSI way back in 1989! 



 
901–323–1155 

3163 Poplar Avenue 
Memphis, TN 38111 

Architectural Paints 
Industrial Coatings 
Floor Surfaces 
Specifications Services 
Decorator Services 
Planning Samples and Tests 
On-Site Follow-Up Inspections 

David Ozment 

Broad, Highest 
Quality Product 
Line 

October Meeting 
Road Trip  
Last Thursday October 15 your CSI Chapter hosted a 
trip to the Tennessee Air National Guard newest facil-
ity. This is the first road trip our chapter has had in 
some time. There were approximately 50 persons in 
attendance.  
Food and refreshments were served by Lenny’s. Lenny’s 
had the opportunity to use our chapter as a sounding 
board or guinea pig as it may be to sample their new 
hot food. The comments were very favorable.  
After the meal and chapter business were conducted 
the program got underway. The base commander gave 
us all a short history of the development of the new 
base using a power point presentation and photo-
graphs to chronicle the construction process. He then 
conducted a tour of the huge hangars. There are actu-
ally three hangars although from the road you only see 
two. One is really double in size with a divider wall to 
separate one hangar from another. The hangars are 
huge because the planes being serviced are huge C5 
cargo planes. After a tour of the hangars the com-
mander conducted a tour of a C5. Wow and to think 
these birds can really fly fully loaded! Really amazing!!  
The tour of the hangars and the C5 was great and eve-
ryone had a good time. The presentation also touched 
on subject matters such as funding, bureaucracy, pro-
ject management, site work, building design, and the 
project delivery method.  
We will try to plan another road trip for the new fiscal 
year. If you have any ideas let me know.  
 

Charles F. Cooper, CSI, CCCA  
President Elect and Program Chairman  

CSI 50th Anniversary Celebration (cont’d) 
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TANG Visit October Meeting 

CSI Members encounter the C5A Galaxy at the Tennessee Air National Guard station 
 

Many thanks to the Guardsmen and their families for all they do, and for the excellent tour. 
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ATTENTION:  Please take advantage 
of our new online registration by visiting 
www.csimemphis.org to register for monthly 
membership meetings and programs. 
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Maximizing Memberships 
 
 
Raised in a military family and having been in the US 
Navy himself, Ron Shirley has seen the world.  Living in 
places like Newfoundland, Canada and Puerto Rico, 
Ron is one of the most well-rounded, rugged individuals 
you will ever know.  From his military experiences to his 
work in the commercial construction loan business to his 
current career as a manufacturer’s rep, Ron has learned 
to be a no-nonsense, tell-it-like-it-is, hands-on profes-
sional.  A problem solver, always the guy with the an-
swer, Ron is revered and sought after by architects, 
contractors and manufacturers alike as an expert in 
concrete.  His advice and consultation has saved own-
ers and contractors hundreds of thousands of dollars 
over the years. 
 
Owners such as J. Strickland in Olive Branch saved 
over $100,000 thanks to Ron Shirley.  Others such as 
Coca Cola, Thyssenkrup, Toyota, Germantown Method-
ist Hospital, Macy’s and University of Memphis have 
Ron to thank, not just for money saved but money 
smartly spent.  Ron saved you and me money on Fed-
eral Government projects like VA Hospitals, Air Force 
and National Guard Hangar installations. 
 
A transplant to Memphis, Ron graduated from Frayser 
High School, did a stint in the Navy and then returned 
to earn a BBA from the University of Memphis.  Ron has 
been the representative for Euclid Chemical for the past 
18 years covering the Memphis/Mid-South area consist-
ing of Mississippi, Tennessee and Arkansas. Euclid is a 
100 year old company that manufactures over 400 dif-
ferent products for concrete and masonry.  Ron is an 
expert not only in those products, but in the usage and 
preparation for them as well. 
 
As a member of various support organizations, Ron 
avails himself to the local construction industry thru 
seminars and box lunches for architects and contrac-
tors.  He routinely performs industry service work and is 
a vital supporter of the Memphis chapter of CSI (Editor’s 
Note: Ron has been a member of CSI-Memphis since 
6/18/2004). 
 
Ron and his wife Pam maintain a residence in Munford, 
TN where he is an avid outdoorsman, biker and family 
man. 
 

 
Pam Shirley & Bill Beaty 

Ron Shirley, CSI 
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R E G I S T R A T I O N   F O R M  
TUESDAY, MARCH 16, 2010—MEMPHIS, TN—4:30pm-8:30pm 

BOOTH FEES: 
CSI MEMBERS $475.00 NON-MEMBERS 
$575.00 
EARLY PAYMENTS BY 12/31/2009 DEDUCT 
$25.00 
OR MULTIPLE BOOTHS DEDUCT 10% FROM 
BOOTH FEES 
 
 
BOOTH DETAILS: 
EACH 10’x10’ BOOTH SUPPLIED WITH ONE 
DRAPED TABLE (ADD $40.00 EA. ADDITIONAL 
TABLE), ELECTRICAL OUTLET (ADD $20.00 
EA.)  YES____  NO____ , TWO CHAIRS, TWO 
NAME BADGES, AND ONE BOOTH SIGN 
 
 
BOOTH PREFERENCE (ON FIRST-RESERVED BASIS): 
 
1._____________        2. _____________   3. 
____________ 
 
TOTAL NUMBER OF BOOTHS NEEDED:   
______________ 
TOTAL NUMBER OF TABLES NEEDED:    
_______________   
 
 
BADGES NAMES (SUPPLIED 2 PER BOOTH, ADD 
$5.00 EA. ADDITIONAL): 
 

 
1.______________________________________________
___  
 
 
2.______________________________________________
___  
 
 
3.______________________________________________
___  

_____________________________________________________
_____ 
COMPANY NAME 
 
_____________________________________________________
_____ 
BOOTH SIGN NAME 
 
_____________________________________________________
_____ 
ADDRESS 
 
_____________________________________________________
_____ 
CITY 
 
_____________________________________________________
_____ 
STATE     ZIP 
 
_____________________________________________________
_____ 
CONTACT NAME 
                                             
_____________________________________________________
_____ 
PHONE 
 
_____________________________________________________
_____ 

MEMPHIS CHAPTER OF THE  
CONSTRUCTION SPECIFICATIONS INSTITUTE 

FOR ADDITIONAL 
INFORMATION CONTACT  

 
Ron Roberts 

P 901.497.5506   F 901.850.1367 
ronr5929@yahoo.com 

 
MAKE CHECKS PAYABLE TO: 

CSIMEMPHIS CHAPTER 
 

MAIL TO: CSI PRODUCTS SHOW SALES 
1758 NORTH REID HOOKER ROAD 

EADS, TN 38028 
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CONSTRUCTION DOCUMENT TECHNOLOGIST 
The CDT program - a rigorous and comprehensive 
course of study leading to a Construction Documents 
Technologist certificate - is the Path to the other 3 Certifi-
cation exams, and the key to expanding your knowledge 
of Contractual Relationships, Use of Construction Docu-
ments, and the Construction Process.  Using CSI’s Project 
Resource Manual and the AIA and EJCDC General Con-
ditions and Contract Forms, you will learn the stages of 
Construction Project cycles, Documents produced in each 
phase, and Relationships and Responsibilities of Project 
Participants to become a more confident and effective 
member of your Project Team. 
CONSTRUCTION SPECIFIER 
The CCS program builds on your knowledge and experi-
ence in preparing construction documents by focusing on 
Construction Contract Types, Agreements, Conditions of 
the Contract, Changes in the Work, Division 1 General 
Requirements, Bidding Documents and Requirements, 
Document Organization, Production Techniques, and 
Specifying Techniques and Applications.   Well-written 
documents are the best insurance for any project, mak-
ing your role as a specifier ever more critical.  As a Cer-
tified Construction Specifier, you will offer the assurance 
of excellence in preparation of Specifications and other 
Contract Documents. 
CERTIFIED CONSTRUCTION CONTRACT ADMINISTRA-
TOR                     
The CCCA program guides you through the complexities 
of modern construction projects, developing your skills 
and understanding of Project Delivery Systems, Roles 
and Relationships, Preconstruction Activities, Submittals, 
Meetings, Construction Observation, Document Interpre-
tation, Schedules and Contract Time, Claims and Dis-
putes, Modifications, Payments, QA/QC, and the Project 
Closeout process.  As a Certified Construction Contract 
Administrator you will demonstrate to the industry that 
you understand the construction process, and are a 
skilled administrator in a time of complex projects, tight 
delivery schedules, and shrinking budgets. 

CERTIFIED CONSTRUCTION PRODUCT REPRESENTA-
TIVE                    
The CCPR program gives product representatives an in-
depth understanding of the overall construction process, 
and the ability to communicate more effectively with 
other members of the Construction Team by studying 
Principles of Effective Product Representation, Marketing 
and Product Information, Preparation of Construction 
Documents, Specification Techniques, Division 1 Con-
cepts, the Bidding and Substitution Processes, Warranties 
and Guarantees, and Construction Activities.  As a Certi-
fied Construction Product Representative you will be 
sought out as an Industry Expert and be a vital source of 
technical information. 

ATTENTION CCCA CONDIDATES! 
In response to expressed interest, special intense, inter-
active study sessions will be held for persons preparing 

for this certification examination. 

 

 

 

Plan now to attend the Certification Study Classes 
sponsored by Memphis CSI.  Classes run January 
til March. Dates will be announced on the Mem-
phis Chapter website in December. For detailed 
information contact: Edith Washington, FCSI, CCS - 
Chair - 692-2474 OR Harvey Wilmoth, PE, CSI, 
CDT Co-Chair --726-0810 

SPECIAL NOTICE TO AIA INTERN DEVELOPMENT 
PROGRAM (IDP) PARTICIPANTS 
CSI Certification Programs have been approved by 
NCARB for the following training units: 
CSI Construction Documents Technologist (CDT) Cer-
tification Maximum Training Units Allowed: 5 
CSI Construction Specifier (CCS) Certification 
Training Category A - Specifications and Materials 
Research Maximum Training Units Allowed: 5  
CSI Construction Contract Administrator (CCCA) Cer-
tification Training Category B - Construction Phase—
Office Maximum Training Units Allowed: 5 
 
A copy of your certificate must be submitted to 
NCARB to receive credit. (Note: this cannot be com-
bined with EPC activities for satisfaction of minimum 
training units in this area.) 

ATTENTION  PROFESSIONAL ENGINEERS: 
CSI Certification classes count as 1-PDH (Professional 
Development Hour) for each 50 minutes of class time. 

 
FOR MORE INFORMATION GO TO 

WWW.CSINET.ORG 
CLICK "CERTIFICATION" 

Certification: DO NOT MISS THIS OPPORTUNITY! 



OFFICERS Name Email Phone Fax 
President Pam Davidson pdavidson@allenhoshall.com (901) 261-4671 (901) 683-1001    
President - Elect Charles Cooper ccooper@smithdoyle.com (901) 213-3993 (901) 213-3994 
Vice President -Ind. Carl Drennan cdrennan@campbellroofing.com (901) 372-8400 (901) 372-8404 
Vice President -Prof. Ron Roberts ronr5929@yahoo.com (901) 850-1367 (901) 850-1367 
Secretary Jay Sweeney jsweeney@trojungbrannen.com (901) 260-9600 (901) 521-1337 
Ass. Secretary Julie Varnado julievarnado@farrellcalhoun.com (901) 526-2211 (901) 525-8574 
Treasurer John Bigham jbigham@bighamroof.com (901) 606-8254 (901) 465-8039 
Asst. Treasurer Wally Bostelmann wjbost@bellsouth.net (901) 877-3733  
Past President Gary Copeland gcope@bellsouth.net (901) 761-5655 (901) 517-6400 
Student President Drake Young jdyoung2@memphis.edu (931) 200-1961  
 
BOARD OF DIRECTORS     
09-12 Professional Harvey Wilmoth hwilmoth@pickeringinc.com (901) 726-0810 (901) 272-6912 
09-12 Industry Wally Bostelmann wjbost@bellsouth.net (901) 877-3733  
07-10 Professional Byron Graves bgraves6@bellsouth.net (901) 386-6779  
07-10 Industry Mike Eckles meckles@assabloydss.com (901) 861-1545 (901) 861-1546 
08-11 Professional Edith Washington edithconnects@aol.com (901) 692-2474  
08-11 Industry Danny Clark ndidanny@bellsouth.net (901) 774-8150 (901) 774-7327 
 
COMMITTEE CHAIRS     
Academic Affairs Gary Cofer gncofer@bellsouth.net (901) 388-8687  
  Co-Chair Stewart Joe sbga_usa@yahoo.com (901) 531-6901 (901) 531-6902   
Awards Gary Copeland gcope@bellsouth.net (901) 761-5655 (901) 517-6400 
  Co-Chair Scott Guidry sguidry@archimania.com (901) 507-4412 (901) 527-5018 
Banquet/Christmas Dexter Varnell dvarnell@dextervarnell.com (901) 753-7677 (901) 728-4269 
  Co-Chair Bryan Donnaud bryan@solardefensetint.com (901) 756-9398 (901) 754-9573 
Certification Edith Washington edithconnects@aol.com (901) 692-2474  
  Co-Chair                        Harvey Wilmoth                 hwilmoth@pickeringinc.com                           (901) 726-0810         (901)-272-6912 
Chapter Operations Jim Neison jimneison@bellsouth.net (901) 754-6571  
  Co-Chair Cliff Watson cmwatson@bellsouth.net (901) 767-0656  
Conferences/Conv. Bryan Wardlaw bwardlaw@gallet.com (901) 396-3055 (901) 396-3065 
  Co-Chair Mike Zielinski ziel123@comcast.net (901) 652-5612  
Database Tanya Guidry tanya.guidry@hilton.com (901) 374-6135 (901) 374-5190 
  Co-Chair Mary White mwhite@pickeringinc.com (901) 726-0810 (901) 272-6912 
Education Harvey Wilmoth hwilmoth@pickeringinc.com (901) 726-0810 (901) 272-6912 
  Co-Chair Mary White mwhite@pickeringinc.com (901) 726-0810 (901) 529-0889  
Fellowship Wally Bostelmann wjbost@bellsouth.net (901) 877-3733  
Finance Jim Neison jimneison@bellsouth.net (901) 754-6571  
 Co-Chair Cliff Watson cmwatson@bellsouth.net (901) 767-0656  
Golf Tournament Ron Spurlin rspurlin@brick.com (901) 484-6518 (901) 755-6502 
  Co-Chair Gary Copeland gcope@bellsouth.net (901) 761-5655 (901) 517-5400 
Historian Ron Roberts ronr5929@yahoo.com (901) 850-1367 (901)850-1367 
  Co-Chair Don Manley dmanley1@bellsouth.net (901) 757-5378 (901) 757-5478 
Membership Rachel Gardner rachel.gardner33@yahoo.com (901) 577-0598 (901)577-0418 
  Co-Chair Nikole Daniels ndaniels@selftucker.com (901) 261-1505 (901)261-1515 
Magazine Ads Jon Shrack jonathans@att.net (901) 382-1580 (901) 339-9313 
  Co-Chair Jay Sweeney jsweeney@trojungbrannen.com (901) 260-9673 (901) 521-1337 
Magazine Editor Duke Walker dukeonbass@yahoo.com (901) 355-6208  
Nomination Charles Cooper ccooper@smithdoyle.com (901) 213-3993 (901)  213-3994 
Planning Gary Copeland gcope@bellsouth.net (901) 761-5655 (901) 517-6400 
   Co-Chair John Bigham jbigham1@comcast.net (901) 606-8254    (901) 465-8039 
Product Display Ron Roberts ronr5929@yahoo.com (901) 850-1367 (901) 850-1367 
   Co-Chair Gary Cofer gngcofer@bellsouth.net (901) 388-8687  
Programs Charles Cooper ccooper@smithdoyle.com (901) 213-3993 (901) 213-3994 
  Co-Chair Pam Davidson pdavidson@allenhoshall.com (901) 261-4671 (901) 683-1001 
Publicity Randall Haynes randallhaynes@comcast.net (901) 251-9662  
 Co-Chair Carl Drennan cdrennan@campbellroofing.com (901) 372-8400 (901) 372-8404 
Scholarship Jack Moran moransales@bellsouth.net (901) 566-1070 (901) 566-1074 
  Co-Chair Julie Varnado julievarnado@farrellcalhoun.com (901) 526-2211 (901) 525-8574 
Table Top Danny Clark ndidanny@bellsouth.net (901) 774-8150 (901) 774-7327 
  Co-Chair Mark Setturland msetterlund@hbginc.com (901) 525-2557 (901) 529-0889 
Technical Tommy Smith Tsmithacs@bellsouth.net (901) 387-1006 (901) 372-3777 
 Co-Chair Mike Eckles meckles@assabloydss.com (901) 861-1545 (901) 861-1546 
Bylaws/Chap. Oper. Byron Graves bgraves6@bellsouth.net (901) 386-6779  
Web Management Scott Guidry sguidry@archimania.com (901) 507-4412 (901) 527-5018 

Memphis Chapter Leadership ‘09-’10 

PAGE 23 THE MEMPHIS PERSPECTIVE 



The Memphis PerSPECtive 
 

PO Box172349 
 

Memphis, TN 
 

38187-2349 

PRSRT STD 
U.S. POSTAGE 

PAID 
Memphis, TN 

PERMIT No. 991 

CSI Memphis Chapter Meeting 

 

"Downtown Revitalization"  

presented by Andy Kitsinger, AIA, APA 

Vice President, Planning & Development 

Memphis City Center Commission 

The Racquet Club of Memphis 

5111 Sanderlin Avenue 

Thursday, Nov 19th 2009 

5:30 Social, 6:30 Dinner, 7:30 Program 

Happy Thanksgiving! 

 

DEMPSIE B. MORRISON SCHOLARSHIP FOUNDATION  
2009 

 
DIAMOND 
 
PLATINUM 
FARRELL-CALHOUN   INDUSTRY 
GARY M. COPELAND   PROFESSIONAL 
NATIONAL GUARD PRODUCTS  INDUSTRY 
RONN & JAN PERKINS   INDUSTRY 
 
GOLD 
ANONYMOUS    PROFESSIONAL 
CARL E. DRENNAN, JR.   INDUSTRY 
DEXTER L. VARNELL   PROFESSIONAL 
HARVEY & CAROL WILMOTH  PROFESSIONAL 
JOHN J. CAMPBELL COMPANY  INDUSTRY 
MICHAEL L. DRENNAN, DVM  PROFESSIONAL 
PICKERING FIRM    INDUSTRY 
THE CRUMP FIRM    PROFESSIONAL 
WILLIAM R. EADES, JR.   PROFESSIONAL 
    
SILVER 
ALLEN & HOSHALL   PROFESSIONAL 
S. JAY SWEENEY    PROFESSIONAL 
SCOTT & TANYA GUIDRY   PROFESSIONAL 
STEPHEN & DEIDRE MANGIN  PROFESSIONAL 
THE BREWER FIRM   PROFESSIONAL 
 
MEMORIALS: 
JOHN D. NORMAN, CSI, CCS, CCCA, CCPR PROFESSIONAL 
 BY: CARL DRENNAN, JR. 
JOHN J. CAMPBELL, SR., CO-FOUNDER JOHN J. CAMPBELL CO. 
 BY: CARL DRENNAN, JR. 
RAYMOND H. (MICKEY) MORAN. NLU 
 BY: JACK MORAN 


