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The Memphis PerSPECtive is published ten times a year by 
the Memphis Chapter of the Construction Specifications 
Institute. Appearance of products or services, name or 
editorial copy does not constitute an endorsement by the 
Memphis Chapter of CSI nor any of its members. 

Circulation of The Memphis PerSPECtive includes over 275 
people consisting of members of the Memphis Chapter of 
CSI, members of the Memphis AIA Chapter, CSI Regional 
editors, the CSI Institute and other interested persons 
nationwide. To be included on future mailings, forward your 
name and address and a check for $25.00 to the following 
address: 

The Memphis PerSPECtive 
P.O. Box 172349 

Memphis, TN 38187-2349 
You may also access a complimentary copy of The Memphis 
PerSPECtive online at www.csimemphis.org. 

THE MAGAZINE 

THE INSTITUTE 
Construction Specifications Institute 

99 Canal Center Plaza, Suite 300 
Alexandria, VA 22314 

www.csinet.org 
Founded in 1948, the Construction Specifications Institute is 
a not-for-profit technical organization dedicated to the 
advancement of construction technology through 
communication, research, education and service. CSI serves 
the interests of architects, engineers, specifiers, contractors, 
product manufacturers and others in the construction 
industry. 

MEMBERSHIP 
Architects, engineers, contractors, and manufacturers—
19,000 members strong—are in touch with one another 
through their Construction Specifications Institute 
membership. CSI provides contacts in the construction 
industry as well as provides you up-to-date information to 
help you do your job efficiently and effectively.  Yearly 
Institute membership fee for Professional, Industry, or 
Associate is $210 plus $30 Memphis Chapter fee = $240; 
Institute membership fee for Intermediate is $95 plus $30 
Memphis Chapter fee = $125.00; and Institute membership 
fee for students is $26 plus $10 Memphis Chapter = $36. 
 

Membership Info. - Dirk Veteto 

MAGAZINE ADVERTISING 
The advertising rates for 10 issues of The Memphis 
PerSPECtive in printed version and as published on the CSI 
Memphis Chapter website (www.csimemphis.org) are as 
follows: 

 5 Issues 10 Issues 
One-Eighth Page $   125 $   215 
One-Fourth Page $   245 $   430 
One-Third Page $   330 $   575 
One-Half Page $   490 $   860 
Full Page  $   900 $1,600 

Get your company’s name in front of a variety of industry 
professionals—check out our magazine’s circulation. 

Advertising Info. Contact - Greg Campbell  

For contact information on any Board Member or 
Committee Chair, see inside the back cover for a complete 

listing including phone and fax numbers as well as 
available email addresses. 

SUBMITTING ARTICLES 
Readers are encouraged to submit articles of interest within 
the construction industry to The Memphis PerSPECtive for 
publishing. Articles on individual projects whether currently 
in design, under construction or recently completed, are 
welcome. Any such article and its related photographs must 
be submitted... 

before the 20th of the month preceding publication 
...in order to meet production deadlines. Any articles, 
submissions or program inserts should be forwarded to the 
following address: 

The Memphis PerSPECtive 
Attn: Kamesha Hervey 

1631 Foster Avenue 
Memphis, TN 38106 

email: kl_herv@hotmail.com 
Articles and photographs are requested to be submitted in 
electronic form on disk or by email. Microsoft Word 
formatting for articles is most appreciated. If paper 
photographs are forwarded, please note if the originals are to 
be returned.  

Magazine Info. Contact - Kamesha Hervey 

TABLE TOP DISPLAY AT MEETINGS 
At each monthly meeting, the Chapter encourages Industry 
Members to provide a table display of their product and/or 
services for inspection and education of those attending the 
meeting. After the meal and prior to the program, the 
displayer will be given five minutes to address the group. 
The table display is also encouraged to be represented during 
the social hour and after the program for any questions by 
the attendees.  

The presentation fee for this time is $75.00. 

Table Top Info. - John Bigham 
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Schedule At A Glance 

Please visit csimemphis.org for the latest 
information on all CSI Memphis Chapter activities. 

All about the Institute, the Chapter, the Magazine 
 and Table Top Displays at Meetings 
This Month’s Chapter Meeting 
Schedule at a Glance  
President’s Message 
CSI Memphis August Membership Meeting 
CSI Gulf  States Region Leadership Conference 2008 
CSI Memphis Annual Awards Banquet 2008 
CSI Student Affiliate—The University of Memphis 
State of the Chapter—John T. Bigham, AIA, RRC, CCS 
On Target with Better Business Bureau 
CSI and You by Charles F. Cooper, CSI, CDT 
CSI Memphis Membership Report 
Memphis Chapter Leadership 08’-09’ 
 

Thursday, August 21, 2008 

 
The Spaghetti Warehouse 

40 W. Huling Avenue 
Memphis, TN 38103 

(901) 521-0907 
 

“Architectural Flush Wood Doors” 
 

Presented By: 
 

Mr. Robert Kearnan 
ASSA Abloy Door Security Solutions 

 
Social 5:30pm—6:30pm 
Dinner 6:30pm—7:30pm 

Program 7:30pm—8:30pm 
Cost Per Member or Guest: $20 

Cost per Student: $10 
 

*Reservations are requested three days in advance. 
Call Pam Davidson (901) 261-4671 for reservations 

AUGUST 2008 

 01-02—CSI Gulf States Region Leadership 
 Conference, Memphis, TN—Doubletree 
 Hotel Downtown 
 
21—Board of Directors Meeting at 4:00p,  
          Spaghetti Warehouse  
         (Preceding Membership Meeting) 
21—Chapter General Membership Meeting, 
       Spaghetti Warehouse, 40 W. Huling Avenue 
       5:30p Social, 6:30p Dinner, 7:30p Program 
 

SEPTEMBER 2008 

 18—Board of Directors Meeting at 4:00p,  
        Spaghetti Warehouse 
        (Preceding Membership Meeting) 
18—Chapter General Membership Meeting, 
       Spaghetti Warehouse, 40 W. Huling Avenue 
       5:30p Social, 6:30p Dinner, 7:30p Program 
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President’s Message 
A Call to Volunteer 
  
Each year about this time we turn the 
page on another chapter of the history of 
CSI Memphis. This year is special. In 
July we start out 50th year of service to 
the Design and Construction community. 
In some ways Design and Construction is 
the same as it was 50 years ago but those 
of us that have been around long enough 
to remember can safely say that the way 
we conceive, document, and deliver the 
built environment has changed forever. 
CSI has changed and will continue to 
change with the times. This year we will 
be embracing the new as well as 
remembering and celebrating our history. 
CSI and CSI Memphis would not be 
alive today if it weren’t for the 
volunteerism of our members. We are a 
volunteer organization. There are many 
opportunities for the membership to 
guide and grow our chapter. 
Volunteering for committees is one such 
opportunity. The committees embrace all 

the aspects of the chapter. The 
committees are: Academic Affairs, 
Awards , Banquet/Parties, Certification, 
Chapter Operations, Conference and 
Conventions, Database, Education, 
Finance, Fellowship, Golf Scramble, 
Chapter Historian, Membership, 
Magazine Editor, Assistant Magazine 
Editor, Nominating, Programs, Product 
Display Show, Publicity, Scholarship, 
Tabletop, and Technical. Please go to the 
Chapter Operating Guide in the Chapter 
Operations menu of the Chapter web site 
for a full description of the Committees. 
Each Committee has at least a 
Chairperson and Co-Chair. 
  
Please look over the list of Committees 
and volunteer. Current Committee 
members that would like to continue with 
their activities are welcomed to do so. 
Please email me or call to let me know 
your interests. 

Gary Copeland, CSI, CDT, R.A., LEED A.P. 

Exterior Materials 
Construction Products 
4555 Damascus Rd. 
Memphis, TN 38118 
Phone 901-368-0620 
Fax: 901-368-0440 

 

 Your Architectural Division 7 SpecialistYour Architectural Division 7 Specialist  
*Distributing Dow Corning Silicone!! 

      **Rep/Distributor Carlisle-Syntec  
Single-Ply Roof Systems 

 
 Waterproofing * 3M Firestopping * Concrete Repair &  
Protection * Deck, Roof & Wall Coatings * Expansion  
Joints * Caulking & Sealants * Membrane Roofing * 

Gary Copeland 
Chapter President 
gcopeland@hbginc.com 
901-525-2557 



1717 KIRBY PARKWAY, SUITE 200 . MEMPHIS, TN 38120 
 

 PHONE: 901.321.5494     FAX: 901.321.5493 
 

www.spectrumlightco.com 
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 August Meeting: “Architectural Flush Wood Doors” 

Thursday, August 21st, 2008 at The Spaghetti Warehouse 
Downtown, Mr. Robert Kearnan of Assa Abloy will pro-
vide an in-depth look at architectural wood doors, how 
they are constructed, and how to specify them to industry 
standards.  At the conclusion of this program, participants 
will be able to: 
 
1) Identify the nomenclature of commercial wood doors;  
2) Know the basic components of wood doors;  
3) Learn to avoid confusing wood door specifications. 
 
The facilitator will then explain the various grades of 
quality and what differentiates them.  Emphasis will be on 
specifying the correct grade of wood door for the specific 
type of building. Samples of various types of wood doors 
will be used to illustrate salient points. All participants 
will receive a reference sheet as a handout.   
 
All ASSA ABLOY Door Security Solutions CES facilita-
tors have been trained on CES guidelines and presentation 
skills. In addition, they receive continuous in-depth 
training on Specifications and understanding the Building 
Design Process. 
 
ASSA ABLOY Door Security Solutions is a Registered Provider 
with the American Institute of Architects Continuing 
Education System. Credit earned on completion of these pro-
grams will be reported to CES Records for AIA members.  
Certificates of Completion for non-AIA members are available 
upon request. 

The Spaghetti Warehouse 
(40 W. Huling Avenue) 

The Spaghetti Warehouse 
Menu 

 
House salad, sourdough bread, 

and choice of soft drink 
 

Choice of entree: 
Spaghetti Feast 
Chicken Alfredo 

Chicken Parmesan 
Lasagna Platter 

 
Choice of Desert: 

Cheesecake, turtle cheesecake, 
tiramisu, lemon berry tiramisu, 
brownie, or chocolate sundae 

ATTENTION:  Please take advantage of our 
new online registration by visiting 
www.csimemphis.org to register for this month’s 
membership meeting and program. 



PAGE 6 AUGUST ISSUE,  2008 
AUGUST ISSUE,  2008 

Held at the Doubletree Hotel Downtown 
Memphis, this year’s CSI Gulf States 
Region Leadership Conference has been 
acclaimed by participants as a major hit, 
especially Memphis Chapter member 
attendee Scott Guidry.  Conference  
participants had the opportunity to enjoy  
a variety of activities from enriching lead-
ership seminars to fun filled meet & greet 
mixers.   Hats off to this year’s confer-
ence planning committee spearheaded by 
Rob Huserik, Wally Bostelmann, and 
Pamela Davidson and all of the fantastic 
volunteers and docents. 
 
Thanks for another wonderful GSRLC!  
See you next year!  

CSI Gulf States Region Leadership Conference 2008 Highlights 
Memphis, Tennessee—August 1st—2nd, 2008 



PAGE 7 THE MEMPHIS PERSPECTIVE 

I’ve attended the leadership conference, 
since my daughter Sara was born three 
years ago.  I saw so many of the same 
hard-working people I’ve grown to know 
over my 15+ years of CSI 
involvement.  They greeted me as if my 
departure was nonexistent.  It was also 
fun to see so many fresh faces being 
introduced to the region and to the 
organization.  I could see that the passion 
for this group has not wavered.  The mix 
of youth and experience is just what the 
group needs to keep things moving in the 
right (forward) direction.  I was only able 
to participate in Friday’s activities and 
for that I almost didn’t attend.  I can 
assure you that staying away would’ve 
been the wrong decision.  As a helper, I 
arrived early to assist with whatever 
needed assisting.  Within an hour it was 
clear that the Memphis team had it all 
pulled together as there was very little 
last minute prepping, which is a true sign 
of great planning.   
  
CSI is a great organization.  Sometimes 
it takes events such as this conference to 
reaffirm that notion.  I only hope those 
reading this small account can realize 
that it takes hundreds of people working 
towards bettering the industry to 
succeed.  Improvements don’t happen 
overnight nor by a single individual.  The 
many documents and policies we use 
today were painstakingly conceived, 
planned, created, and implemented by 
this group.  Times continue to change 

and so will the procedures.  CSI needs 
you AND your peers to be a part of the 
team.  Might I remind us all that CSI is 
the only organization whose members 
represent all facets of the industry.  CSI is 
like a big pot of gumbo.  My friends in 
Louisiana will tell you that cooking with a 
single ingredient would not be very 
appealing.  Add in your favorite seafood, 
sausage, onions, peppers, and lots of 
spices and that pot will achieve pure 
perfection!  So please don’t hesitate, find 
time in your schedule 
to get involved in your 
industry thru 
CSI.  Who knows, you 
just may be on the next 
team that implements 
tomorrows greatest 
policy.  Go to 
www.csinet.org and 
join today!  I look 
forward to meeting you 
at the next chapter 
meeting.   

Photo taken by little Sara Guidry 

901–323–1155 
3163 Poplar Avenue 
Memphis, TN 38111 

Architectural Paints 
Industrial Coatings 
Floor Surfaces 
Specifications Services 
Decorator Services 
Planning Samples and Tests 
On-Site Follow-Up Inspections 

David Ozment 

Broad, Highest 
Quality Product 
Line 

“The GSRLC Experience”  
by Scott Guidry, CSI 
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CSI Memphis Chapter Annual Awards Banquet 2008 Highlights 
Paulette’s Restaurant, Overton Square Memphis 

This year’s CSI Memphis Annual Awards 
Banquet was held at Paulette’s Restau-
rant, Overton Square Memphis.  The eve-
ning held a time filled with food, fun, 
fellowship and well deserved recognition 
for the volunteers of CSI Memphis.   
Kudos goes to the planning committee for 
the year’s wonderful awards banquet. 
 
Congratulations to each and every award 
recipient and volunteer!  See you next 
year!  



To view complete coverage of this year’s 
event, please visit www.csimemphis.org 
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CSI Memphis Chapter Annual Awards Banquet 2008  

John Bigham (L) and Mark Wilson (R) 

John Bigham (L) and Dexter Varnell (R) John Bigham (L) and Scott Guidry (R) 

John Bigham (L) and Carl Drennan, Jr. (R) 

John Bigham (L) and Pam Davidson (R) 

John Bigham (L) and Thomas Mason (R) 

John Bigham (L) and Mark Wilson (L to R) John Bigham, Wally Bostelmann, 
 Carl Drennan, Jr., and Jim Neison 

Wally Bostelmann (L) and Carl Drennan, Jr. 

Past and Present Donald W. Manley 
Award Recipients (L to R) Ron Roberts, 
Wally Bostelmann, Jim Neison, Byron 
Graves, Cliff Watson, Jack Moran, and 
Carl Drennan, Jr. 

2008 Donald W. Manley Award Recipient, 
Mr. Wally Bostelmann  



Contact AIA Memphis - your local  
distributor - at (901) 525-3818 
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CSI Memphis Student Affiliate: The University of Memphis 

to this year’s Dempsie B. Morrison, Jr. 
Scholarship recipients Kate Bidwell (top 
left) and Kasia Zycinska-White (top right) 
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Membership in the Memphis Chapter 
stands at about 131.  That is down a little 
from a few years ago, but most chapters 
are declining slightly in membership.  
There are more professional 
organizations in the construction 
industry, competing for members than 
there used to be.  Nevertheless Memphis 
Chapter is financially sound.  There is 
money in the bank, and bills are paid on 
time.  After two years of work, we have 
completed reviewing and revising our 
Operating Guide.  Last winter we had 
our CDT study course.  Although pass 
rates have fallen nationwide since the 
implementation of Master Format 2004 
and the new Project Resource Manual, 
we are happy to report 100% of our 
students who took the CDT exam passed 
it.  While it is true that of the 7 students 
who took the course, only 2 took the 
exam, we are nevertheless proud of 
Randall Haynes and Rachel Gardner.  
While other chapters have dropped 
product display shows, ours continues to 
be a success and a significant source of 
income due to a dedicated staff of 
volunteers.  As a matter of fact, the 
Memphis Chapter Product Display Show 
is the fourth largest in the nation, edging 
out shows in cities much larger than 
Memphis. The Dempsie B. Morrison 
Scholarship Fund, which is now a 501 
(c) (3) charitable corporation, continues 
to provide 2 half scholarships each year 
to University of Memphis students, 
which the university matches.  While 
other chapters have dropped their paper 
newsletters in favor of e-mail news, we 
continue to mail out a 16 page magazine 
each month.  And a stunning magazine it 
is!  Scott Guidry continues to amaze us 
with the things he has packed into the 
chapter website.  If you have not perused 
it in awhile, you need to do so.  Our 
annual golf tournament continues to be 
successful; at least that is what I am told.  
The next one is in July.  I, personally, 
cannot understand why anyone would 
want to knock around a little white ball 
around in a cow pasture when he could, 
for instance, go ride a bicycle for 50 
miles in the hot sun.  In August we are 

honored to host the Gulf States Region 
Leadership Conference.  We have a 
chance to shine and show the good things 
that Memphis offers.  We also need to 
sign up to help with the various functions. 
 
While at the helm and watching for reefs 
this past year, it is been hard for me to 
look too far into the future.  Now, 
however, I would like to address what I 
want to see CSI Memphis doing.  We 
need to attract new members.  A few of us 
have been corresponding about the 
benefits of CSI.  I would like to see these 
reasons written down and categorized by 
profession, i.e. benefits for the architect or 
engineer, benefits for the product rep, and 
benefits for the contractor.  Then when 
any of us has the chance to talk with a 
perspective member, we can say, "You 
will benefit from CSI for these reasons," 
and offer the reasons for the particular 
profession. 
 
We need to nurture new members.  That 
may mean a new member orientation 
class, or it may mean the Membership 
Committee each month distributing a list 
of new members to officers and 
committee chairs so that we can greet and 
invite new members to participate in 
committees and other activities. 
 
We need to be encouraging participation 
by all members and especially calling 
those who have become inactive. 
 
We need to fill co-chairs and committees.  
That does not mean 
telling a chairman, 
"Now go find a co-
chair," but we need 
to have the 
Membership 
Committee maintain 
a list of likely 
candidates.  When 
we have a co-
chairman and 
committee 
members, the 
chairman does not 
get burned out  
 

State of the Chapter—John T. Bigham 

doing all the work himself and when the 
chairman is ready to step down, they is 
someone who knows what to do ready to 
take his place.  By attracting new 
members, nurturing new members, 
encouraging participation by all members, 
we will have a strong chapter – a benefit 
to all and burden to none. 
 
John T. Bigham 
Past President 2007-2008 
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On Target With the Better Business Bureau (BBB) 
BBB Small Business Advice on 
Dealing with a Data Breach 
 
The Identity Theft Resource Center lists 
more than 79 million records reported 
compromised in the United States in 
2007—almost a fourfold increase from 
the nearly 20 million records reported 
compromised in 2006. The cause of the 
data breaches ranged in sophistication 
from the expert work of computer 
hackers to the negligent handling of 
sensitive information on the part of 
company employees.  
So far 2008 looks a lot like 2007. There 
have already been major data breaches 
at some very recognizable companies 
such as MTV and T. Rowe Price. 
However, just because a business isn’t 
part of the Fortune 500 doesn’t mean it 
is safe from the risk of a security 
breach, and Better Business Bureau 
(BBB) wants small businesses to be 
prepared to handle a breach if the 
business’ or customers’ financial 
information is stolen.  
“While breaches at major corporations 
make the news, many small businesses 
also find themselves victims of security 
breaches,” said Nancy Crawford, 
Director of Marketing and 
Communications, BBB of the Mid-
South. “Sensitive financial information 
on both a business and its customers 
can be compromised by poor handling 
of computer or paper data as well as 
stolen by thieves and hackers. Small 
business owners must be prepared to 
respond quickly to lessen the damage 
done.” 
Regardless of how a data breach occurs, 
responding quickly can help a business 
regain trust and retain its customer 
base. BBB offers the following steps 
and guidance for small business owners 
in the event they experience a security 
breach: 
Notify Customers 
Currently, 39 states have laws that 
require customer notification in the 
event personal data is lost, stolen, or 
inadvertently disclosed, and these laws 
may expand to a national level soon. 
Many states require companies to notify 

their customers of any data breach. Other 
states require notification when harm to 
potential victims is likely. Even if the law 
does not require it, businesses should 
strongly consider the advantages of giving 
notice to customers whose information was 
compromised.  
If a business chooses to inform customers 
about a security breach, it should: 
• Describe the nature of the incident; 
• Inform them what has been done to 
address the problem; and 
• Advise them on what the company will do 
in the future to further reduce the chance of 
future security breaches. 
 
Notify Law Enforcement and Other 
Authorities 
If a breach occurs, it is important that the 
business alert appropriate law enforcement 
officials immediately so they can 
investigate the incident. This could include 
local police, state authorities, or even the 
FBI. BBB recommends that companies 
check with their legal advisors for counsel 
now, so that in the event a breach does 
happen, the business is 
prepared to contact the 
appropriate local law 
enforcement agency 
quickly. 
BBB also recommends 
alerting the three national 
consumer reporting 
agencies: Equifax 
(www.equifax.com, 
TransUnion 
(www.transunion.com) 
and Experian 
(www.experian.com).    
Businesses should also 
alert the bank or company 
hired to process payment 
cards. It’s important that 
the compromised 
accounts are watched or 
closed to prevent fraud 
from occurring on them. 
Unfortunately, businesses 
could be liable for any 
resulting fraud, so quick 
notification to payment 
card companies can help. 
 

Customer Support 
If a breach occurs, BBB advises that 
businesses: 
• Encourage customers to monitor their 
credit reports for signs of identity theft. 
If a business can afford the expense, it 
should consider paying for a credit 
monitoring service for affected custom-
ers for a designated period of time 
(generally 6-12 months).  
 
• Recommend that any customer experi-
encing or suspecting identity theft alerts 
the business, files a police report, and 
notifies the three national consumer re-
porting agencies. 
For more BBB advice on ID theft pre-
vention and for trustworthy advice on 
many other issues affecting small busi-
nesses, go to www.bbb.org.  
 
Nancy Crawford | Director of  
Marketing & Communications 
  
Tel: 901-757-8627 

Wade Lunday and 
Associates Inc. 

Manufacturers Representatives 
Division 7 

 

 
 
 
 
  Firestone Building Products: 
 
   Single-Ply - EPDM, TPO, and PVC    

                Systems 
 Asphalt - BUR systems, SBS and  

           APP Modified Systems 
 Tapered and Flat Insulation Systems 

also  
  Georgia Pacific: Dens-Deck 
  Gibsom-Homans: Cements and 

Coatings 
 

Memphis  (901) 854-6746 
Little Rock  (870) 942-1463 

Fax  (870) 942-5810 
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“CSI and YOU” by Charles F. Cooper, CSI, CDT 

What can CSI do for YOU?  I am not 
sure, but I can tell YOU what CSI has 
done for ME.  Please forgive ME for 
using the first person format.  This 
appears to be the easiest way to inform 
YOU what CSI can do for YOU.  If it 
worked for ME it should work for 
YOU.   
 
First I must give YOU a little history.  
As of 2008 I will have nearly 22 years 
of membership.  I was introduced to 
CSI by William E. (Bill) Kaiser (a 
wonderful human being, friend, and 
mentor) in 1986.  Bill was involved 
with CSI as the Chairman of the 
Memphis Chapter Products Display 
Show and had been for several years.  
I bring to CSI almost 41 years of 
construction knowledge.  My 
experiences range from child laborer 
(neighborhood grass cutting engineer, 
leaf collection engineer, etc.), 
residential nail pounder, construction 
delivery-man, form carpenter, 
insulator, material sales, union 
carpenter, drywall installer, acoustical 
installer, self-employed sub-contractor, 
estimator by manual hand detail and 
summary sheets, estimator with 
computer programs, chief estimator for 
several local contractors and 
developers, college graduate, and of 
course the old school of hard knocks. 
With all this said why did I need CSI?  
Or perhaps why did CSI need ME?  

Why did I stay around so long with CSI?  
Bear with ME and I will try to answer 
those questions as well as the questions in 
the opening paragraph. 
 
I needed CSI because I knew that CSI 
offered opportunity to expand my 
understanding of construction 
relationships.  CSI illustrated to ME the 
whole picture of construction 
responsibilities and interlocking 
relationships between owner, Architect, 
contractor, sub-contractor, vendors, 
manufacturers, and consultants.  CSI 
taught ME the complete construction 
process that can only be learned in parts 
and pieces outside of CSI.  CSI local 
chapters are great for networking one on 
one and building personal relationships 
that proved to be extremely valuable in my 
business relationships. 
 
I have remained a member for nearly 22 
years because of the great people that are 
members of CSI.  I consider CSI members 
the worker bees of our construction and 
architectural community.  CSI members 
that really become involved are truly 
interested in the welfare of construction 
documents and specifications and donate 
their valuable time to this goal.  Remember 
if YOU have used the sixteen division 
specification format then YOU are using a 
CSI document.  Some of YOU may be 
using the new MasterFormat 04.   

“Just for Laughs, Just for Fun” 

Think about the hours that went into 
creating these documents.  There is a 
passion in CSI that is not found in any 
other organization.  It is this passion for 
excellence that our members exhibit that I 
find remarkable and exhilarating.  I can 
learn from people like this and I am 
surprised that they even learn from ME 
from time to time.   
 
I brought to CSI an open mind and a 
willingness to share my knowledge and life 
experiences.  I brought to CSI the promise 
to become involved.  By so doing I am 
richer for it.  I do not mean riches in terms 
of monetary gains but the intrinsic that can 
make YOU better in your careers and 
better personally. 
 
This is what CSI can do for YOU.  The 
educational opportunities, chapter 
programs, networking, awareness of 
something bigger, and the great people are 
only the major reasons that YOU need 
CSI.  What are YOU waiting for?  Find out 
where your little part of the world fits into 
CSI.  The whole show is here 
(Construction Specification Institute), 
become a member and participate and 
YOU will receive more than just the cost 
of your yearly dues. Once YOU are a 
member and YOU get involved YOU will 
never be able to give back what YOU have 
gained through CSI.  In essence this 
becomes a negative equity position.  
 
1.  Career Advancement Through CSI April 23, 2005 
from National Convention (unnamed source) 
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CSI Memphis Chapter Membership Report 

A breakdown of membership types are listed below: 
 
Total: 136 (100%) 
Associate Members—8 (5.9%) 
Industry Retired Members—1 (0.7%) 
Professional Members—50 (36.8%) 
Industry Emeritus Members—3 (2.2%) 
Professional Retired Members—1 (0.7%) 
Professional Emeritus Members—4 (2.9%) 
Professional Lifetime Members—1 (0.7%) 
Intermediate Members—7 (5.1%) 
Industry Members—48 (35.3%) 
Student Members—13 (9.6%) 

August Membership Anniversaries: 
 
Ryan Ballard—3 years 
Danny Epps—2 years 
Keith Heithcock—1 year 
Jason Lurie—9 years 
John Modzelewski—2 years 
Aaron Penton—2 years 
Jammie Smith—8 years 
Julie Varnado—1 year 
 
Congratulations to all of the members 
who celebrating their anniversary with 
CSI Memphis Chapter! 

“Just for Laughs, Just for Fun” 

Comic Strips retrieved from the World Wide Web 
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MEMPHIS CHAPTER LEADERSHIP ‘08-’09 

President Gary Copeland gcopeland@hbginc.com ph: 901-525-2557 fx: 901.529-0889 
President-Elect Dirk Veteto dlveteto@yahoo.com ph: 901-601-0694 fx: 901-774-7327 
Vice President - Industry Carl Drennan cdrennan@campbellroofing.com ph: 901-372-8400 fx: 901-372-8404 
Vice President - Prof. Joe Cavallo jcavallo@trojungbrannen.com ph: 901-260-9625 fx: 901-521-1337 
Secretary Jay Sweeney jsweeney@trojungbrannen.com ph: 901-260-9673 fx: 901-521-1337 
Assistant Secretary    
Treasurer      Harvey Wilmoth       hwilmoth@pickeringinc.com         ph: 901-726-0810   fx: 901-272-6911 
Assistant Treasurer     Wally Bostelmann    wjbost@bellsouth.net          ph:-901-877-3681   fx:- 
Past President John Bigham jbigham@bighamroof.com ph: 901-606-8254 fx: 901-465-8039 
Student President Mark Wilson mwjewilson@msn.com ph: 901- fx: - 

OFFICERS 

06-09 Professional Ronald M. Roberts ronr5929@yahoo.com ph: 901-497-5506 fx: 901-850-1367  
06-09 Industry Greg Campbell gcampbell@campbellroofing.com ph: 901-372-8400 fx: 901-372-8404 
07-10 Professional Pam Davidson pdavidson@allenhoshall.com ph: 901-261-4671 fx: 901-683-1001 
07-10 Industry Jon Schrack jonathans@att.net ph: 901-484-4273 fx: -                          
08-11 Professional Edith Washington  ewashington@hbginc.com ph: 901-525-2557 fx:                         
08-11 Industry Danny Clark ndidanny@bellsouth.net ph: 901-774-8150 fx: 901-774-7327 

BOARD OF DIRECTORS 

Academic Affairs Mark Setterlund msetterlund@hbginc.com ph: 901-525-2557 fx: 901- 
Awards Noah Beach contact@livetogive.net ph: 901-396-8866 fx: 901.396.8889 
Banquet/Christmas Robert Huserik rhuserik@hbginc.com ph: 901-577-0582 fx: 901-529-0889 
Certification Joe Cavallo jcavallo@trojungbrannen.com ph: 901-260-9625 fx: 901-531-1337 
Chapter Operations Jim Neison jimneison@bellsouth.net ph: 901-754-6571 fx: - 
Conferences/Conventions Danny Clark ndidanny@bellsouth.net ph: 901-774-8150 fx: 901-774-7327 
Database Tanya Guidry tanya_guidry@hilton.com ph: 901-374-6135 fx: 901-374-5190 
Education Ronnie Bonner rbonner@hbginc.com ph: 901-525-2557 fx: 901-521-6903 
Fellowship Wally Bostelmann wjbost@bellsouth.net ph. 901-877-3681 fx. 901-877-3769 
Finance Jim Neison jimneison@bellsouth.net ph: 901-754-6571 fx: - 
Golf Tournament Greg Campbell gcampbell@campbellroofing.com ph: 901-372-8400 fx: 901-372-8404 
Historian Ronald M. Roberts ronr5929@yahoo.com ph: 901-497-5506 fx: 901-850-1367 
Membership Rachel Gardner gardnerr@hbginc.com ph: 901-525-2557 fx: - 
Magazine Advertisements Greg Campbell gcampbell@campbellroofing.com ph: 901-372-8400 fx: 901-372-8404 
Magazine Editor Kamesha Hervey kl_herv@hotmail.com ph: 901-272-0835 fx: - 
Nomination Dirk Veteto dlveteto@yahoo.com ph: 901-601-0694 fx: 901.774-7327 
Planning John Bigham jbighan@bighamroof.com ph: 901-606-8254 fx: 901-465-8039 
Product Display Show Ronald M. Roberts ronr5929@yahoo.com ph: 901-497-5506 fx: 901-850-1367  
Programs Gary Copeland gcopeland@hbginc.com ph: 901-525-2557 fx: 901.529.0889 
Publicity Carl Drennan cdrennan@campbellroofing.com ph: 901-372-8400 fx: 901-372-8404 
Scholarship Jack Moran moransales@bellsouth.net ph: 901-566-1070 fx: 901-566-1074 
Table Top John Bigham jbigham@bighamroof.com ph: 901-606-8254 fx: 901.465.8039 
Technical Dexter Varnell dvarnell@dextervarnell.com ph: 901-753-7677 fx: 901.728.4269 
Bylaws/Chap. Oper. Guide Byron Graves bgraves6@bellsouth.net ph: 901-386-6779  fx: - 
Web Management Scott G. Guidry sguidry@archimania.com ph: 901-507-4412 fx: 901-527-5018 

COMMITTEE CHAIRS 

President Keith West keith@westarchspec.com ph: 601-982-1601 fx: 601-982-1684 
Vice President Robert Swan rswan@mathesbrierre.com ph: 504.586.9303 fx: 504.582.1305 

REGION DIRECTORS 
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DEMPSIE B. MORRISON SCHOLARSHIP FOUNDATION  
2008 

 
PLATINUM 
 
FARRELL-CALHOUN   INDUSTRY 
GARY M. COPELAND   PROFESSIONAL 
HARVEY WILMOTH   PROFESSIONAL 
JOHN & SHIRLEY BIGHAM   PROFESSIONAL 
JOHN J. CAMPBELL COMPANY  INDUSTRY 
NATIONAL GUARD PRODUCTS  INDUSTRY 
ROOF CONSULTANTS, INC.   PROFESSIONAL 
RONALD M. ROBERTS   PROFESSIONAL 
RONN & JAN PERKINS   PROFESSIONAL 
THE CRUMP FIRM    PROFESSIONAL 
 
GOLD 
 
ANONYMOUS    PROFESSIONAL 
CARL E. DRENNAN, JR.   INDUSTRY 
DILLARD DOOR & SECURITY  INDUSTRY 
GARY COFER    PROFFESSIOAL 
JIM LUTZ     PROFESSIONAL 
LOONEY RICKS KISS   PROFESSIONAL 
MICHAEL L. DRENNAN, D.V.M.  PROFESSIONAL 
PICKERING FIRM    PROFESSIONAL 
SELF TUCKER    PROFESSIONAL 
WILLIAM R. EADES, JR.   PROFESSIONAL 
 
SILVER 
 
ALLEN & HOSHALL   PROFESSIONAL 
DEXTER L. VARNELL   PROFESSIONAL 
GREGORY L. CAMPBELL   INDUSTRY 
JOSEPH J. CAVALLO   PROFESSIONAL 
MMH HALL    PROFESSIONAL 
MORAN SALES    INDUSTRY 
S B GROUP    INDUSTRY 
STEVE & DEIDRE MANGIN   PROFESSIONAL 
THE BREWER FIRM   PROFESSIONAL 
T R O  JUNG/BRANNEN   PROFESSIONAL 
 
MEMORIALS: 
 
JOHN D. NORMAN, CSI,CCS,CCCA,CCPR PROFESSIONAL 
By:  Carl E. Drennan, Jr.,CSI and The Crump Firm 
TED BLACK, Steel & Roof Structures Corp. INDUSTRY 
By:    Carl E. Drennan, Jr.,CSI   


